Covered California Contracting Activities - 01/01/2016 - 03/31/2016

Individual, Agency or Firm
ARGOS Consulting Group

Bank of America
Blatant Media

Bluecrane, Inc.

Cambria Solutions
Denton US, LLP
Eventus Solutions Group, LLC

Faneuil, Inc.

FedEx

[ron Mountain, Inc.
Kiefer Consulting, Inc.

Pacific Business Group on Health
Negotiating Alliance

Plumbing-Heating-Cooling Contractors
Association of CA (PHCCof CA)

Pricewaterhouse Coopers, LLP

Proposal Technologies Network, Inc.

Robert Half International, Inc.
Ted Von Glahn

Ten2Eleven Business Solutions, LLC

Acronym Descriptions

CMAS: Califoria Multiple Award Schedule

MOU: Memorandum of Understanding
MSA: Master Services Agreement

Procurement Type '

Competitive Solicitation

Non-Competitive Bid
Exempt from Bidding

Competitive Solicitation

CMAS
Exempt from Bidding
Competitive Solicitation

Competitive Solicitation
WSCA
Non-Competitive Bid
CMAS

Exempt from Bidding

Competitive Solicitation

Competitive Solicitation

Competitive Solicitation

Competitive Solicitation
Competitive Solicitation

Non-Competitive Bid

(Dollars in Thousands) 3

Contract Amount 2 Nature of Services

299

50
233

219

407
100
10

1,447

34
265
75

15

925

90

269
160

200

WSCA: Western States Contracting Alliance (now known as Cooperative Agreements)

QHP/QDP Certification/Recertification Project
Support

Lockbox Services

Technical support to the Exchange’s LMS
administrators.The current LMS is a

proprietary product owned by Blatant Media
(Absorb LMS).

QHP Certification Application Project
Management

Business Analyst Consulting
Legal Consultation Services

Service Center and Covered CA University
Support

Call Center Services

FedEx Mailings

Secure Document Storage

SharePoint and Workflow Development

Membership Fee
Community Outreach for SHOP

Health insurance market analyses, enrollment
modeling and short and long-term financial
and business planning.

QHP/QDP Certification Application Technical
Support

Premium Accounting
Quality Rating System Analysis and
Implementation for Plan Year 2017 and 2018.

Evaluation of current technology and systems
to support sales.
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" Procurement Type: Contracts noted as non-competitive may have been competitively bid, but due to changes in terms or timing, the contract was subsequently categorized as non-competitive.

2 Contract Amount: Contract Amount is the total dollar value of the contract awarded, but may be an “up to” amount and not reflective of the amount expended.

3 Only contracts of $1,000 or more are included.



